"FO R THE  BETTERMENT  OF  THE  HOBBY" 

Jt' -6  7 97 9 and  we  have.  an  opportunity  to  do  mom  than  In  the  past.  Member  cooperation 
u>  vital.  Your  ideas  and  action  Mill  place,  the  Guild  in  a better  position  to  emphasize 
iti>  motto.  ."FOR  THE  BETTERMENT  OF  THE  HOBBY".  Suggestions  are  appreciated,  contractive 
criticism  lb  welcomed,  .it  all  adds  up  to  your  reaction  to  the  request,  "Won't  you  get 
involved?" 

XX  XX  **  **  **  **  **  **  **  **  **  **  **  **  **  **  **  **  **  **  **  **  **  **  **  **  **  **  **  **  ** 


EXECUTIVE  DIRECTOR  MESSAGE 

There  was  a misunderstanding  about 
the  printing  of  my  message  which  contain- 
ed all  my  thank-you's  for  those  participa- 
ting in  Houston.  Because  I did  not  write 
^^rsonal  thank-you's,  I did  want  it  to 
appear  even  though  it  is  "old  hat"  now. 

The  NLG  activities  at  the  ANA  Conven- 
tion in  Houston  this  year  were  outstanding! 
The  reaction  of  those  attending  our 
Symposium  was  unsurpassed  in  accolades. 

Our  Bash  always  proves  to  be  a hit  and  there 
was  more  participation  in  our  photo  contest 
than  in  previous  years.  Special  thanks 
go  to  Dave  Bowers,  Moderator  of  this  year's 
Symposium.  "Give  a busy  man  any  job  and 
he  will  do  it  well"  can  certainly  be  said 
of  Dave.  Not  only  did  he  secure  the 
outstanding  speakers  for  our  event,  but 
he  held  the  ANA  auction  which  had  many, 
many  sessions  and  is  the  able  president  of 
the  Professional  Numismatists  Guild  which 
held  meetings  and  made  time  to  attend  some 
ANA  board  sessions. 

Our  entertaining,  enlightening,  and 
enthusiastic  speakers  were  Margo  Russell, 

Ken  Bressett,  and  John  J.  Ford.  Each 
carried  his  "weight  in  gold"  on  the  podium. 
The  audience  was  spell-bound  and  you  could 
hear  a pin  drop  when  we  were  not  laughing. 
The  audience  stayed  well  over  the  noon  hour 
>0)t  to  miss  anything. 

Donn  Pearlman  proved  a most  efficient 
and  able  as  well  as  entertaining  MC  for  our 


Bash.  Now  that  he  is  more  acquainted  with 
the  "ropes",  he  has  promised  an  even 
better  Bash  for  next  year.  Thanks  go  to 
Donn  in  addition  to  all  of  the  participants. 
A picture  is  worth  a thousand  words  so 
I'll  save  the  words  and  let  the  pictures 
tell  the  story. 

Paul  Whitnah  did  an  outstanding  job  on 

St  the  photo  contest.  They  were 

V \ on  public  display  at  the  ANA 

\ registration  desk  and  the 
winning  photos  graced  our 

I tr  One  of  the  most  important 

L decisions  reached  by  our  board 

in  Houston  was  that  there 
definitely  will  be  a new 
method  of  selecting  Best  Writers.  Abe 
Kosoff  volunteered  to  take  over  this  job  for 
next  year  and  you  can  bet  that  it  will  be 
done  in  the  most  proper  manner.  Should  any 
members  have  any  ideas  on  this  problem 
which  has  confronted  us  since  our  unusual 
growth,  please  drop  Abe  a line.  For  those 
of  you  who  did  submit  ideas  to  me  this  past 
year,  your  letters  are  already  in  Abe's 
hands . 

Next  year's  Symposium  Moderator  will 
be  John  J.  Ford.  He  promises  an  unmatched 
event  and  knowing  John  this  will  take  place. 

Our  very  good  friend,  Ray  Byrne,  has 
accepted  appointment  of  the  Chairmanship  of 
Affairs  for  NLG.  He  will  be  making  all  the 
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EXECUTIVE  DIRECTOR'S  MESSAGE  Cont'd. 


arrangements  for  our  activities  in  St.  Louis. 
With  the  ANA  convention  short  in  duration 
this  year,  please  mark  your  calendars  early 
for  our  two  classic  events.  This  information 
will  appear  in  your  next  Newsletter. 

NLG  is  happy  to  welcome  Douglas  Ball 
of  Paper  Money  fame  into  its  fold.  Four 
other  applications  have  been  received 
through  these  past  few  months  and  will  be 
acted  upon  by  your  Board  of  Governors 
before  the  next  issue. 

Although  the  weather  is  being  cruel  to 
most  everyone  this  start  of  1979,  numisma- 
tics and  numismatic  writing  is  getting  off 
to  a fine  start. 


Sincerely, 

O: 


Virginia  Culver, 
Exec.  Dir. 

* * * 


FAIR 
TO 

VERY  FINE 

James  G.  Johnson  has  forwarded  a 
compilation  of  his  Fair  to  Very  Fine 
columns  featured  in  Coin  World  to  the 
Guild's  miniature  library.  The  386-page 
8 1/2  x 11  soft  cover  book  is  complete 
with  subject  matter  ranging  throughout 
the  hobby.  First  column  is  dated 
November  24,  1960  and  most  recent  one 
appears  to  be  May  8,  1974.  Jim's  later 
columns  do  feature  the  N.L.G.  by-line 
and  it  is  displayed  on  the  cover. 

It  is  nice  to  know  that  Mort 
Goodman,  current  owner  of  the  Don 
Wallace  Trade  Bindery  (Guild  member), 
donated  the  service  in  binding  the  book. 

The  Appendix  is  especially  interest- 
ing, but  you  will  have  to  buy  the  book 
to  read  why  this  conclusion  is  warranted. 
It  is  well  worth  the  price  whatever  it  is. 
Jim  neglected  to  pass  that  bit  of  data 
on.  If  you  are  interested  in  a copy, 
contact  the  author  at  Box  695,  Sidney, 

Ohio  45365. 


We  are  contemplating  a new  ^ 
complete  roster  and  if  you  do  not^ 
want  your  address  included  in  the 
new  roster  (which  will  be  distri- 
buted only  to  members),  please 
contact  Lee  Martin.  If  you  prefer 
a business  address  to  be  utilized, 
please  forward  information  at  once. 

* * * 


ORGANIZATIONAL  BONES 

(Thanks  to  Martha  Stevenson) 

The"Organizational  Bones"  was  previously 
published  in  Arkoin  News , October. 

Like  animals  and  man,  any  organiza- 
tion needs  a skeleton  of  bones  to  function. 
Man  has  206  bones  but  an  organization  has 
only  four,  these  are: 

WISHBONES  — These  are  the  members 
who  sit  around  wishing  and  hoping  someone 
else  will  do  the  work. 

JAWBONES  — These  are  the  ones  who 
always  have  good  ideas  and  do  all  the 
talking. 

KNUCKLEBONES  — These  are  the  members 
who  always  knock  everything  anyone  tries 
to  do . 

BACKBONES  — These  are  the  very  few 
members  who  get  under  the  load  and  carry 
the  weight  of  the  entire  organization! 

* -k  * 


IDLE  TALK 

NameA  ate  tfaA cinati ng . Poa  example, 
the  Guild  haA  a BakeA,  a Bell  and  a Ball. 
We'Ae  alAo  faoAtunate  enough  to  have  BtookA, 
a Buck,  a Chejvuy  and  a PoAman.  Let' a not 
{• \oAget,  a HammeA,  a HunteA,  a Hyde,  a M illeA, 
and  a Bagg~.  Ti' A nice  to  know  theAe  xa  a 
Wet man,  a Noble,  a PaAkeA  and  a Pick  in  the 
gtoup.  We  even  have  a Queen,  a Peed,  a 
Ruddy,  a StaAk,  Stealing,  a T ay to a and 
o{\  coua ac,  a hjluleT.  Add  to  that  a Yeoman 
and  you'll  Ace  that  the  Guild  Ia  a 
fioAtunate  oAganlzation  with  itA  membeAA 
coveting  eveAty  ApectAum. 

* * * 


* * * 


THERE'S  NO  BUSINESS 
LIKE  SHOW  BUSINESS! 

By  Donn  Pearlman 

Although  I write  this  to  you  in 
early  January,  and  by  the  time  you 
read  it,  thoughts  of  spring  will  be 
overpowering,  it  is  still  not  too 
early  to  be  thinking  about  YOUR 
participation  in  the  1979  NLG  Bash 
as  part  of  the  88th  annual  American 
Numismatic  Association  convention  in 
St.  Louis,  Missouri.  Frankly,  I do 
not  know  what  night  our  Bash  will  be 
held  (Lee  Martin,  I'm  leaving  such 
important  tasks  as  that  up  to  you-- 
you've  got  to  continue  bailing  me 
out...),  or  just  where  this  well- 
attended  event  will  be  held  amid  the 
convention  facilities. 

However,  we  are  starting  to  plan 
the  entertainment  portion  of  the 
festivities  and  that  is  where  YOU 
come  in. 

Last  year's  Bash,  my  first, 
apparently  was  a success;  there  were 
excellent  "reviews"  in  the  numismatic 
rress.  Ah,  but  what  have  you  done 
ior  us  lately?  We  shall  not  rest  on 
our  laurels--or  hardys . 

If  you  have  any  inclination  to 
display  your  talents,  NOW  is  the  time 
to  let  me  know.  Grab  that  paper,  get 
a hold  on  that  pen,  pencil  or  type- 
writer keyboard,  and  send  me  a line 
or  two  about  your  plans. 

If  you'll  need  a microphone, 
piano,  lecturn,  film  projector, or 
whatever,  let  me  know  that,  too. 

Singers,  dancers,  comedy,  music-- 
you  name  it,  we're  interested. 

Routines,  because  of  the  expected 
number  of  performers,  should  be  kept 
to  about  three  minutes.  As  I told 
one  of  the  fine  performers  last  year: 
"Shoot  for  three  minutes  or  so,  but 
if  you're  hot.. just  keep  on  rolling, 
don ' t stop . " 

I might  add  that  if  your  act  is 

not  knocking  'em  dead,  you  should 
do  what  many  great  chefs  do  -- 
add  a considerable  amount  of 
shortening . 

OK.  So  you're  eager  to  get  in  on 
the  greatest  display  of  talent 
St.  Louis  has  seen  since  the 

\ 
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Cardinals  won  the  World  Series  twice 
in  the  1960's.  Here  is  what  to  do. 
Write  to  this  address... 

Donn  Pearlman 
Box  750 

Skokie,  Illinois  60076 

Sign  up  now  for  your  participa- 
tion in  the  talent  portion  of  the 
1979  NLG  Bash.  Do  it  now.  You  may 
forget  and  you  don't  want  to  be  left 
out  in  St.  Louis.  Afterall,  you'd 
be  sadder,  Bud  Weiser. 

•k  -k  -k 

N.L.G. 
BY-LINE 


We're  happy  to  report  that  Coin  World 
continues  to  utilize  the  N.L.G.  with  member 
names.  Recently  viewed  were  articles  by 
Q.  David  Bowers  and  Miguel  Munoz  in  the 
Jan.  17th  issue  and  Ted  Hammer  and  Eva  Adams 
in  the  Jan.  24th  issue.  Harry  X Boosel, 

Col.  Bill  Murray  and  of  course,  Abe  Kosoff 
have  also  appeared  in  Coin  World  using 
N.L.G. 

Unfortunately,  there  are  publications 
in  the  hobby  that  continue  to  bypass  the 
Guild.  As  one  editor  explained,  "Practi- 
cally all  of  our  articles  are  written  by 
Guild  members  and  it  would  be  redundant 
to  continue  to  emphasize  N.L.G.  in  every 
story."  The  Guild  thanks  the  editor  for 
that  view  and  can  only  say  to  members, 

"IF  YOU'VE  GOT  IT,  FLAUNT  IT!" 


? ? 

? 


If  the  heading  to  this  paragraph  puzzles 
you,  it  is  the  new  word  accepted  by  the 
Oxford  English  Dictionary.  It  describes 
the  collection  of  bonds  and  share  certifi- 
cates. There  is  a new  organization  formed. 
Price  is  LI  sterling  as  initial  membership 
fee.  If  you  are  interested  in  more  data, 
contact  the  Bond  and  Share  Certificate 
Collector's  Society,  Heatherdene,  Blackhall 
Lane,  Sevenoaks,  Kent,  England. 

* * * 
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CENTSIBLE  FACTS 

by  Martha  Stevenson  N.L.G. 

Astute  auto  magnet  though  he  was, 
Henry  Ford  on  a business  trip  was, 
like  many  other  husbands,  trying  to 
find  the  "just  right"  gift  to  take 
home  to  his  wife.  Although  he  was 
not  involved  in  numismatics,  his 
wife  was  an  avid  coin  collector.  So, 
on  one  particular  business  trip  to 
New  York,  Henry  Ford  approached  an 
auction  house... much  to  the  delight 
of  some  newsmen  who  were  covering  a 
story  in  that  area.  The  following 
day  these  same  gentlemen  of  the  press 
gave  Mr.  Ford  a gentle  ribbing 
because  he  purchased  a "bunch  of 
Confederate  money"  for  ten  dollars. 

Little  did  they  realize  that, 
as  usual,  Henry  Ford  was  making  a wise 
investment . 

Mr.  Ford  did  not  know  just  which 
coins  his  wife,  Clara,  collected,  but 
he  tried  to  purchase  a variety  of 
either  paper  currency  or  uncirculated 
gold  coins.  After  the  Ford  family 
moved  to  Detroit,  Mrs.  Ford  occasion- 
ally walked  along  Woodward  Avenue, 
browsing,  looking  into  coin  shops, 
sometimes  stopping  to  bargain  for  some 
special  coin  she  wanted  to  add  to  her 
collection.  Sometimes  Mrs.  Ford  left 
the  coin  shop  elated  about  a coin  she 
had  purchased  at  a bargain;  other 
times  she  wished  she  could  have 
returned  the  coin.  She  was  a sharp, 
true  numismatist  and  bought  only  the 
fines  t . 

Senator  Thomas  W.  Palmer  and  his 
wife  were  neighbors  of  the  Fords. 

The  Senator  was  president  of  the 
Columbian  Exposition  that  was  held  in 
Chicago  during  1892.  Mrs.  Palmer 
collected  medals  and  commemorative 
coins.  The  Columbian  half  dollar  was 
the  first  commemorative  half  dollar 
ever  issued  by  the  United  States. 

The  face  of  the  coin  pictures  Christo- 
pher Columbus,  and  his  flagship 
appears  on  the  reverse.  Another  coin 
issued  to  celebrate  the  400th  anniver- 
sary of  America  was  of  Queen  Isabella, 
who  supported  Columbus'  voyages  to  the 
New  World.  This  coin,  commemorating 
Isabella's  role  in  making  Columbus's 

voyage  possible,  is  the  only  quarter 


dollar  in  the  commemorative  series. 

On  a special  occasion  Senator  Palmt 
presented  the  1892  and  1893  half 
dollars  and  the  Queen  Isabella 
quarter  dollar,  as  a gift,  to 
Mrs.  Ford. 

The  fact  that  Mrs . Ford  was  an 
avid  numismatist  was  established 
when  after  her  death,  Stack's-- 
well-known  coin  dealers  of  New  York- 
auctioned  many  rarities  from  her 
collection.  Mrs.  Ford's  collection 
included  about  forty  U.S.  pattern 
coins , some  three  hundred  large 
cents  and  proof  sets  of  1859,  1865, 
1867  and  all  the  dates  from  1869 
through  1914. 

Author's  Reference: 

"A  Treasury  of  American  Coins" 

by  Fred  Reinfeld 

"Facts  and  Fiction  About  Coins" 

by  Leon  Lindheim 

"The  Believer" 

by  Louise  B.  Clancy  and  Florence  Davies 

* * * 

SOMETHING  DIFFERENT 

Larry  Crumbley's  articles  concerning 
taxation  and  the  writer  are  very  well 
known  and  appreciated.  Larry  is  a professor 
at  Texas  A § M and  a CPA.  He  has  recently 
passed  some  helpful  tips  to  investors 
interested  in  diamonds. 

Larry  states,  "Always  demand  a 
certified  diamond.  If  you  are  purchasing 
unmounted  colorless  stones,  they  should  have 
a rating  no  lower  than  SI-2  and  weigh  from 
1/2  to  3 carats."  He  stresses  that  a one-carai 
top  quality  diamond  sold  for  $1,000  in  1967 
and  is  now  priced  at  $20,000. 

He  also  warns  that  there  are  problems 
for  the  gem  investor.  If  the  item  is 
purchased  from  a retail  jeweler,  the  retail 
market  can  be  as  much  as  300%  above  dealer 
costs.  Obviously  it  will  take  a long  time 
until  a profit  at  a wholesale  price  will 
be  reached. 

It's  nice  to  know  that  Larry,  who 
coincidentally  starred  in  the  NLG  Bash  in 
Houston,  is  also  a topnotch  performer  in  the 

world  of  investments. 

* * * 


5 


NUMISGRANI.. 

Some  of  the  ads  appearing  in  all  publications  are  absolutely  amazing! 

How  many  times  have  you  seen  an  ad  indicating  stories  such  as  this.. 

.."recently  an  old  gentleman  called  us,  said  he  had  been  in  the 
coin  business  for  fifty  years  and  wanted  to  call  it  quits.. 

Absolutely  nothing  has  been  removed.  He  stopped  throwing 
into  these  bins  over  eighteen  years  ago".. 

Other  interesting  little  ads  include.. 

.."unpicked,  unwanted  coins,  including  a crown".. 

or 

.."we  purchased  mixed  bags  over  five  years  ago  and  haven't  the 
time  to  sort  them".. 

and 

.."unchecked  for  rare  dates,  bag  of  500  Indians  offered".. 

finally , 

.."you'll  find  our  packages  contain  rare  rarities.  Only  a few 
bags  available.  Don't  be  left  out!" 

In  other  words,  Santa  Claus  has  moved  to  our  shop  and  we're  more  than 
happy  to  sell  coins  at  a loss.  It  is  a wonder  that  there  are  so  many  gullible 
readers  that  this  type  of  advertising  can  continue  to  attract  customers. 

Recently  a reader  forwarded  an  ad  which  stated,  "We  purchased  several  trunk 
loads  of  Lincoln  cents"  and  then  offered  a substantial  number  for  a very  reasonable 
price.  Four  years  later  this  same  ad  was  in  existence  at  the  same  price  and 
the  reader  asked,  "How  big  were  those  trunks  that  man  purchased?" 

If  you  think  that  is  confusing,  look  at  the  price  dealers  ask  for  the 
same  coin.  The  1904-0  is  an  excellent  example.  Recent  ads  in  a variety  of 
publications  offered  that  coin  ranging  in  price  from  $9.95  to  $29.95.  The 
disparity  practically  indicates  that  grading  is  going  to  vary  as  much  as  the 
price . 

A local  man  recently  purchased  more  than  $7,000  worth  of  coins  via  a 
mail  auction.  Of  the  ten  coins  he  received,  eight  of  them  were  overgraded, 
two  were  different  dates  than  ordered  and  one  actually  had  a date  dug  into 
the  coin.'  The  "bargains"  this  gentleman  purchased  were  probably  the  most 
expensive  ones  he'll  ever  receive. 

All  the  copy  prior  to  this  paragraph  indicates  that  something  is  radically 
wrong  with  the  hobby.  Many  dealers  who  apparently  are  respected  in  the  field 
are  forced  into  overgrading  through  the  lack  of  ethics  by  their  colleagues. 
Official  dealer  organizations  are  one  barrier  to  collector  difficulties;  but 
if  anyone  with  a hefty  purse,  a lot  of  patience  and  expertise  in  grading,  is 
willing  to  spend  time  and  money  ordering  coins  via  the  mails,  he  is  going  to 
find  that  problems  in  our  hobby  go  far  beyond  mere  grading. 

In  my  position  as  Director  of  Advertising,  I find  the  hobby  has  ills 
which  are  almost  impossible  to  overcome.  I require  references  and  verify 
hem.  All  too  often  references  are  dealer  conspirators  with  the  same  line  of 
reasoning.  I make  trial  purchases  and  some  coins  appear  to  be  overgraded  but 
are  subject  to  differences  of  opinion. 
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NUMISGRAM. .Continued 


It  is  true  that  a Gem  BU  should  be  exactly  that,  and  that  everyone 
should  agree  on  the  BU  condition.  But  the  wonderful  world  of  sliders, 
retooling,  and  reincarnation  (if  you  will) , are  difficult  for  the  expert 
to  detect  and  beginners  gleefully  accept  their  bargains  without  complaint. 
In  a publication  read  by  thousands  upon  thousands  of  collectors,  it  is 
amazing  to  find  that  complaints  are  few  and  far  between.  Anyone  receiving 
three  legitimate  complaints  a month  is  automatically  expelled;  and  anyone 
receiving  complaints  on  a regular  basis  (even  one  a month)  has  immediate 
grounds  for  a test  purchase.  The  fact  that  coins  are  underpriced  should  be 
clue  enough  to  the  Ad  Director  that  something  is  suspicious. 

But  the  following  explanations  do  hold  water. 

"My  prices  are  low  as  I am  not  interested  in  making  an  immediate  profit; 

I want  to  develop  a mailing  list." 

"I  made  an  excellent  buy  and  want  to  develop  customers  by  passing 
savings  on." 

"I  have  been  holding  these  coins  and  just  want  to  get  rid  of  them." 

There  are  answers  for  suspicious  circumstances. 

If  all  this  sounds  like  a Shakespearean  situation .. "Me thinks  the  lady 
doth  protest  too  much".. it  is  not  meant  to  be.  It's  merely  a reflection 
of  the  problems  facing  readers,  dealers  and  Directors  of  Advertising. 

If  you  are  wondering  what  all  this  has  to  do  with  writers,  the  answer 
is  "probably  not  very  much";  but  if  you  are  interested  in  doing  an  article 
and  enjoy  research,  here's  a subject  waiting  to  be  scrutinized  in  depth. 

Donn  Pearlman  won  awards  and  recognition  for  his  investigative 
television  report.  He  has  also  written  articles  but  apparently  there  is 
room  for  additional  education  of  the  collector. 

The  A.N.A.  grading  experts  will  have  their  hands  full,  but  it  is  a 
department  I look  forward  to  with  great  expectations.  (Incidentally,  I can 
see  lots  of  lawsuits  on  the  horizon.) 


sli 

but 

sli 

lis 


It  looks  like  the  rocky  road  to  grading  contentment  will  be  strewn  with 
ders  AU,  BU,  Ch  BU,  MS  55  through  65;  and  descriptions  such  as  "uncirculated 
bag  marks"  or  "choice  gem,  high  quality,  untouched,  full  mint  luster, 
ght  abrasion  wear  specimen"  will  appear--all,  of  course,  offered  far  below 

t Price-  , , , EXECUTIVE  DIRECTOR:  Virginia  CulvdA 
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POTPOURRI 

Ted  Schwarz,  N.L.G. 

The  recent  failure  of  numismatists  to 
convince  the  government  to  retain  the 
Assay  Commission  and  the  reduced  atten- 
dance at  some  coin  shows  reveals  a problem 
which  NLG  members  are  able  to  solve.  This 
is  a matter  of  communication  with  the 
general  public  rather  than  just  through 
the  hobby  press. 

The  problem  stems  from  the  fact  that 
many  NLG  members  are  not  freelance  writers 
in  general  but  rather  are  employed  by  the 
hobby  press  on  an  exclusive  basis.  There 
is  a tendency  to  think  in  terms  of  what 
will  excite  the  collector  rather  than  an 
effort  to  analyze  the  non-collector  who 
must  be  enticed  into  being  involved 
with  one  or  more  aspects  of  our  hobby. 

For  example,  take  the  question  of  the 
Assay  Commission.  To  coin  collectors, 
the  Trial  of  the  Pyx  is  an  important  event 
steeped  in  history.  It  is  a way  of  linking 
the  government  and  the  general  public.  It 
is  a reminder  of  the  checks  and  balances  of 
representative  democracy.  It  is  also 
0reat  fun  and  an  honor  for  the  people  who 
are  asked  to  participate. 

The  Assay  Commission  is  a waste  of 
$20,000  a year  to  the  general  public.  For 
that  kind  of  money,  any  number  of  benefits 
could  be  paid  to  individuals  who  are 
struggling  for  basic  survival  rather  than 
being  affluent  enough  to  pay  their  way  to 
the  ceremonies  like  the  commission  members. 
If  the  general  public  is  to  get  behind  the 
concept  of  the  Assay  Commission,  it  is 
going  to  have  to  see  personal  benefit  from 
its  continuance.  Thus  if  we  NLG  members 
are  to  take  the  hobby  case  before  the 
public,  we  have  to  think  of  the  self 
interest  of  the  non-numismatist. 

Being  frank,  there  is  little  reason 
for  spending  the  $20,000  a year  when  no 
precious  metal  is  involved  with  our  coin- 
age. It  is  debased  already,  so  why  should 
anyone  care  about  improper  metal  content? 
Thus  the  stressing  of  its  importance  in 
terms  of  insuring  quality  coinage  today 
is  meaningless. 

What  would  be  appropriate  for  arousing 
he  general  public?  One  thought  that  comes 
quickly  to  mind  is  the  idea  that  the  Assay 
Commission  symbolizes  one  of  the  last  ways 
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the  public  has  a say  in  our  money.  During 
this  period  of  rising  inflation,  the  idea 
that  there  is  still  a way  to  oversee 
government  coin  production  should  have  an 
appeal.  In  effect,  what  you  would  be 
saying  in  such  a case  is  that  though  our 
money  is  of  little  intrinsic  worth, 
controls  should  be  retained.  Perhaps  this 
is  of  minimal  importance  at  the  moment, 
but  who  knows  what  it  will  mean  in  the 
future?  By  retaining  this  control,  we 
are  protecting  ourselves  against  problems 
in  the  years  ahead.  The  elimination  of 
this  tradition  may  give  rise  to  future 
abuses  which  would  otherwise  not  be 
possible . 

Would  the  public  buy  such  an  argument? 

I don't  know.  But  you  can  be  certain 
that  relating  the  commission  to  the  person's 
pocketbook  rather  than  to  the  historical 
aspects  will  achieve  the  best  possible 
reaction.  There  are  only  a few  thousand 
coin  collectors  who  care  about  the  Trial 
of  the  Pyx.  But  there  are  millions  of 
people  who  could  contact  their  Congressional 
representatives  if  they  felt  it  was  in  their 
best  interest. 

Then  there  is  the  matter  of  coin  shows. 

The  tendency  among  coin  writers  is  to  think 
in  terms  of  the  collectors . The  number  of 
bourse  tables  might  be  emphasized  or  the 
fact  that  displays  will  include  certain 
rare  overdates  and  die  varieties.  But 
these  details  are  important  only  to  those 
who  know  the  field.  The  average  person 
thinks  that  one  coin  is  about  the  same  as 
another.  So  what  is  there  to  emphasize? 

One  approach  is  to  speak  in  terms 
which  impress  everyone.  Talk  with  the  dealers 
who  will  have  bourse  tables  and  learn  the 
value  of  their  stock.  Then  you  can  produce 
a promotion  article  which  details  the  fact 
that  over  a million  dollars  worth  of 
material  (or  ten  million  or  whatever)  will 
be  on  display.  The  idea  that  someone  can 
actually  see  so  much  money  all  in  one  place 
is  a drawing  factor. 

Are  there  going  to  be  unusual  rarities? 

The  market  value  of  the  1913  Liberty  Head 
Nickel  or  the  1804  Silver  Dollar  or  the 
1885  Trade  Dollar  has  a fascination  for 
everyone.  The  historical  aspects  of  such 
coins  interest  primarily  the  collectors. 

Odd  and  curious  money  being  displayed 
or  sold  would  make  a good  story.  Such 
items  have  strong  visual  appeal  which  make 
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them  ideal  for  photographs  by  the  newspaper 
staff.  Other  visual  interest  items  include 
stacks  of  gold  coins  or  high  denomination 
paper  money. 

Local  interest  items  will  appeal  to 
area  history  buffs  who  might  otherwise  not 
be  concerned  with  a coin  show.  Tokens 
relating  to  area  businesses,  broken  bank 
notes  and  any  other  item  will  be  worthy  of 
a news  story. 

The  more  stories  you  can  place  in  the 
newspapers,  the  greater  the  chance  of 
reaching  large  numbers  of  people  who  might 
otherwise  not  go.  Thus  you  should  look 
for  additional  angles.  For  example,  the 
business  pages  would  be  interested  in  an 
article  on  rare  coin  investing  with  quotes 
from  dealers  who  will  be  attending  the 
convention.  The  society  pages  will  be 
interested  in  prominent  individuals  who 
are  involved.  Also  look  to  unusual  features 
such  as  newlyweds  who  might  be  starting 
their  honeymoon  with  a visit  to  the  show. 

In  other  words,  write  stories  of  general 
interest  to  the  non-collector,  using  the 
coin  show  tie-in  for  promotion. 

The  day  the  story  gets  into  the  news- 
paper is  a factor  in  its  appeal  as  well. 
Monday  is  the  best  day  to  have  a weak 
news  story  because  it  will  get  the  best 
play.  Sundays  are  traditionally  slow 
news  days.  A story  that  can  be  written 
and  photographed  on  a Sunday  for  use  in 
Monday  morning's  paper  will  be  given 
unusually  strong  play.  You  might  make 
the  front  page  with  a story  which,  later 
in  the  week,  would  be  buried  40  pages 
inside.  There  is  little  competition  for 
Monday  morning's  headlines,  a fact  well 
known  to  politicians  who  often  stage 
Sunday  press  conferences  for  this  very 
reason  . (V  1 

If  the  coin  dealers  will  spring  for  V 
the  price  of  an  advertisement,  you  might' 
be  able  to  get  the  newspapers  to  run  a 
small  supplement  on  the  coin  show  as  well 
as  the  hobby  in  general.  Several  news 
stories  and  general  interest  pieces,  all 
related  to  coins,  are  interspersed  with 
the  advertisements  of  the  dealers  who  hold 
bourse  tables.  The  ads  should  stress  both 
rarities  and  beginners'  items.  The  cost 
will  not  be  opposed  by  the  dealers  if  the 
ads  improve  the  buying  audience. 
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Does  your  paper  have  special  sections  - 
on  the  home?  Why  not  have  the  editor  run 
pictures  of  hobby  display  cases  and  wall 
hangings  of  coins  and  paper  money  as 
decorator  items?  Show  how  the  hobby  can 
add  to  the  decor  of  the  home.  Again  this 
is  visual,  natural  and  unusual  enough  to 
get  play. 

As  you  can  see,  writing  for  the  general 
public  is  a matter  of  thinking  about  what 
aspects  of  our  hobby  would  appeal  to  the 
non-collector.  Consider  the  non-collector's 
interests  and  concerns.  Consider  what 
might  lure  you  to  a hobby  show  or  to 
supporting  a cause  in  which  you  have  had 
little  past  interest.  Then,  when  you  have 
these  ends  in  mind,  you  will  find  that 
producing  effective  copy  which  is  desired 
by  newspapers  and  their  readers  alike  will 
be  no  problem. 

* * * 

LANSA  HELD  MEETING  AT  HOUSTON 

Several  members  of  LANSA  held  their 
annual  general  meeting  in  Houston  under  ^ 
the  Chairmanship  of  Douglas  Hunter,  LANSA 
Vice  President. 

LANSA  will  now  be  publishing  two 
Newsletters  and  one  Journal  per  annum 
and  will  hold  formal  elections,  the  results 
of  which  will  be  announced  at  its  meeting 
to  be  held  in  conjunction  with  the  1979 
ANA  Convention  in  St.  Louis. 

Arthur  Matz  recently  released  the  first 
Newsletter  of  the  Society  to  some  150 
members  appealing  for  renewal  of  their 
activities  and  participation  in  LANSA 
affairs.  Response  to  date  has  been  good. 

LANSA  was  formed  in  January  of  1973 
to  aid  the  interests  of  collectors  of  Latin 
American  and  Iberian  paper  money.  It  has 
published  eleven  quality  Journals  to  date. 

It  also  has  held  several  auctions  of  Latin 
'American  paper  money.  If  you  are  interested 
in  becoming  a member,  write  Arthur  C.  Matz, 

3304  Milford  Mill  Road,  Baltimore,  MD  21207. 

* * * 

CUSTOMER:  Last  week  you  offered  this  silver 
dollar  for  $100?  Why  has  it  gone  up? 

DEALER:  The  price  of  labor  and  materials 

have  gone  up  I 


* * * 
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SASE  For  Our  Bargain  Lists 

Please  Name  Your  Specialty 
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1514  No  30th  Street  Omaha.  Nebraska  68111 
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NUMISMATIC  NEWS 
COINS  MAGAZINE 
WORLD  COIN  NEWS 
COIN  PRICES 

STANDARD  CATALOG  OF  WORLD  COINS 
STANDARD  CATALOG  OF  WORLD  PAPER  MONEY 
GUIDEBOOK  OF  FRANKLIN  MINT  ISSUES 
OLD  CARS 


serving  over  400.000  collectors 
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krausc*  publications 


Phone  715-445-2214  Iola,  Wisconsin  54945 


Reliable. 

Authoritative. 

Definitive. 

These  are  the  words  that  come  to  mind 
when  collectors  think  of  Whitman’s 
reference  books.  The  collector  and  Whitman 
are  old  friends.  For  more  than  35  years 
we’ve  been  the  source  for  dependable 
information  on  coin  and  currency  values. 
Our  books  set  the  standard  for  the  hobby. 
They  also  make  collecting  interesting  and 
fun  and  our  coin  storage  products  protect 
the  value  of  your  collection. 

Look  for  the  Whitman  signature  when  you 
want  to  be  certain. 
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Western  Publishing  Company,  Inc 
Racine,  Wisconsin 


2 standard  books 
on  coins  and  currency 


GOLD  COINS  OF  THE  WORLD.  By  Fried- 
berg.  From  600  A D.  to  the  present, 
with  market  values.  468  pages,  illus- 
trated, 8 Vi-  x 11". 
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PAPER  MONEY  OF  THE  UNITED  STATES. 

By  Friedberg.  Illustrates  all  types 
and  sizes  from  1861  to  the  present, 
with  valuations.  328  pages,  8V2XH" 


Published  by 

THE  COIN  & CURRENCY  INSTITUTE,  INC. 

393  Seventh  Avenue,  New  Yoik,  N.  Y.  10001 


Medalists  to  America 
Since  1900 


CREATING  FINELY  SCULPTURED  MEDALS  AND 
MEDALLIONS  IS  AN  ART  AND  A TRADITION 
THAT  WE  BEGAN  IN  1900.  IT  HAS  BEEN  OUR 
CONTINUAL  DEDICATION  TO  THE  HIGHEST 
LEVELS  OF  EXCELLENCE  IN  DESIGN  AND  PRO- 
DUCTION THAT  HAS  EARNED  US  RECOGNITION  AS 
"THE  FOREMOST  ART  MEDALIST  IN  AMERICA." 


MEDALLIC  ART  COMPANY 

OLD  RIDCEBURY  ROAD  • DANBURY.  CONN.  06810  • 203  792-3000 
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Limited  Edition  Collectibles 

Educationally  rewarding.  . . aesthetically  pleasing. 


FRANKLIN  MINT  CORPORATION 
Franklin  Center  Pennsylvania  19091 


THE  WORLD'S  LEADING  PRODUCER  OF  LIMITED  EDITION  COLLECTIBLES 


